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Why A Personal Brand?

You might think a personal brand is a hyped-up, impractical requirement for getting a
new job or improving your career, but not quite know why you need it or why a great
personal brand can benefit you.

As a career coach, I see many people making critical personal branding mistakes –
including not having one at all –  that are hurting them in their job search and career
growth efforts, and I don’t want you to be one of them.

What Is A Personal Brand?

A personal brand is a brief statement of what you do, your value to the market, and
what makes you different from other candidates who have the same job as you, all

clearly articulated.

That means it’s all about clearly conveying to a prospective employer or your boss and
colleagues why they should hire or promote you over the next candidate.

Why should they hire you? If you don’t know, you have some personal brand work to do.

What Is The Benefit Of A Great Personal Brand?

When your branding is good, you become “the guy or gal” who does whatever it is you
do.

If you brand yourself as the plumber who opens clogged drains, when someone has a
clogged drain, they’re going to think of you.

If you brand yourself as the real estate agent that sells ugly houses, when someone has
an ugly house to sell, they’re going to think of you.

If you brand yourself as the marketer who markets for small, women-owned businesses
in Atlanta, if someone needs a marketing company in Atlanta and they’re a small,
woman-owned company, guess who they’re’re going to call?
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The same is true when you are trying to land a job. The more you can be the person
who specializes and becomes known for something, the more you’ll be the person
people think of when it comes to their need for that thing.

Building Your Personal Brand

Building your personal brand is very important for your job search strategy. It consists
of:

1. Figuring out what you want to/should be known for
2. Clearly articulating that in a way that expresses your value
3. Marketing yourself to your network - specifically those who need your value

proposition

Getting your personal brand out there will help you to target the opportunities that are
truly a fit for you, and help others to help you land a position that works for you.

Marketing Yourself To Your Network

What does it mean to market yourself to your network? This is simply the process of
getting known for whatever your branding statement says you do. It involves talking to
people, online or in real life, about who you are and why you have that brand. This is
networking and informational interviewing, but done both with an information gathering
and information giving state of mind.

The #1 Personal Branding Mistake

Here is the number one personal branding mistake I see. Lots of people I work with are
multi-passionate. They enjoy many different things and because of that they have a
hard time narrowing down what it is they want to do. Therefore, they don’t target their
job search and instead search on multiple fronts all at the same time. Maybe you’ve
done the same thing.

They’re not building a brand as the “go to” person for anything. Instead, they’re looking
for whatever might come up that they can do. This is a mistake when you realize that
most jobs are found through your network. People will think of you when they have a job
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that “fits” your brand, but if they don’t know what your brand is because you’ve got lots
of different things that you’re open to, it’s less likely that things will be sent your way -
those jobs won’t scream your name.

In my experience, it can be tough to let go of the idea that you can effectively search for
more than one type of job at the same time. If you choose to continue searching on
multiple fronts, at least make sure you have a targeted resume for each of the positions
you’re trying to land interviews for. It also helps to have a practiced branding statement
for each role, though you (probably) can’t be known for multiple different things - unless
they’re very closely related, so marketing each one of those statements is very hard.
And don’t even get me started on how to create a LinkedIn profile that speaks to
different things. . .

Work To Create Your Personal Brand

Start creating your personal brand using the three components above.

● Figuring out what you want to/should be known for
● Clearly articulating that in a way that expresses your value
● Marketing yourself to your network

Do you want help creating your own personal brand?

If you’re job searching, check out my job search program here:
https://wishingwellcoach.com/job-search-strategy/

If you’re interested in individual coaching, contact me here:
https://wishingwellcoach.com/consult-call/
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